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By EKTA BATRA
CNBC-TVIS

day Baldota, senior vice
president for finance and
accounts at Sun Pharmaceutl-
cal Industries Ltd, says approv-
als for the Ranbaxy Laberato-
ries- Ltd deal have been rela-
tively smooth and that they are
on'track for closing the deal by
December 2014. He says Sun
Pharma's focus is on integrat-
ing the two companies well
and on creating value for all
sharehalders. Edited excerpts
from an Interview:

It has been a very challenging year
for Sun Pharma with a lot of new
developments on the financlal
side. How Is your experience in tha
year gane by, can you sum it up for
us?

1 think an award generally
. makes you feel good but it is
important that this is more a
recognition of the company—
the company’s petformance,
the leadership that we have in
Ditip Shanghvi, our team of
15,000 employees and particu-
larly our finance team. All of
them have contributed in en-
hancing the stakeholder value
whether it Is the shareholders,
the customers.

Su this is mare a recognition
of that. 1L just su happens that
am at the top of the eam and
have my name on It hut other-
wise it is recognition for the
entlee organisation.

One of the big decislons this year
was obviously assessing the acqui-
sltion of Ranbaxy. From a financial
perspective, how challenging was
that decision?

‘We have said it earlier, that
we would be looking at rela-
tively large transactions and
when we actually evaluated
Ranbaxy as a o
transaction,

we realised
the inherent

the company
However,

husiness is
probahly not Sl)CeChes
doing as well

other purts nf

the business orc doing well.
They have a strong cmployee
base, strong-brand and for us
0 do the evaluation along
those lines was relatively easy
and quick. We ure very happy
that we have been able to sign
the deal and we afe moving
quickly ahead with getting all

the appruvals in place so that
we can close the deal as quick-
Iy as possible.

What is the current status of the

Ranbaxy-Sun deal, where does It

stand In terms of pending approv-

als? :

All the approvals that are
| there, we are moving along—
till now the journcy has heen
relativety smooth. We would
expect that the original deal
timetable that we laid out of
closing by Deccember 2014,
more nr less we arc there. 501
think things are going well.

The recent posttive, of caurse, was
the approval of Dlovan generic for
Ranbaxy, what do you think In
terms - of consolidated balance
sheet for Sun-Ranbaxy, would this
have a positive Impact and did Sun
have a role to play In this approv-
al?

1 think it is very clear that
hefore the closing and particu-
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Typically
swengths that pharmaceutical has | We rve in,
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We expect the
Sun-Runbaxy deal
to close by Decembe

larly hefore_the approvals that
we recelve from different com-
petition commissions, the two
companies have o operate in-
dependentiy and the approval
that Ranbaxy bas got is com:-
pletely of its own doing.

When we were evaluating
the transaction, we were aware
of several of these first-to-file
opportunities. And based on
the assessment that we got
from the Ranhaxy team as well
RS QUT LWL assesaient, T
say that we have not seen any
surprises as of now. All of this
is already factored in, so il is
good going till now.

What is the guidance that Sun Is

working with for FY157

When we announced our
March 2014 results, we indl-
cated that aur sales growth for
the year 2014-2015 will be 13-
15% over the sales that we
have achieved in thc year
2013.2014 and [ think that in-
corporates growth that we will
be able to achieve across dif-
ferent busincsses, whether it is
India or US or

" even the
emerging mar-
kels.

corporated all

hus. found very little  of this and by

and large 1 can

ane part of the mention in budget say that all ’

these busi-
over the pesses are

growing

| as i shoud he year healthily. We
doing, but all oo

sec tha this
mix will help
us nchicve the guidance that
we have stated.

What Is going to be the acquisition

strategy going forward? Would

you be looking at another blg tck~
et acquisition like Ranbaxy or is
that It for now?

1 think with one large deal, it
is important for us (o focus on
integrating well, on cresting
value for all the sharcholders.
At the same time, looking at
another large deal is not some-
thing that we are considering.

Expectations from the healthcare

space from the budget? | know

there Is nat much but anything
that you would be fooking out for?

1 would say that typically
pharmaceutical has found very
lirde incntion In  budget
speeches over the years.

1f 1 was to be stating an ex-
pectation, probably the some
should continue.

we have heard at the CFO
awards, a lot of prescriptions
have becn given to the flnance
minister and the prlme minls-
ter as to what the hudget
should contatn. 1 think if they
arc able (o achieve that, 1 am
sure i will also help the
healthcare and the pharma-
ceuticals industry, .






