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lVhile t}Ie number ol approvals
has increasedfor-LPC ihFY16(14
sol:ar vs.1o,inFY15), the average
time tor an approval 'has al-so
risen to more than 60 montns'
Most of the receDt approvals'
were for pre'Ft13 filings. With
43% of Pendingf:lirlgsmore than
tlirec yeaLs old, the rate ol aP'
pr-ovals should remah stlong'
i.lone of *ie approvals inIrYl6 so
fzr ale likcll'to have any naterr'
ali-Ilrpacton grorvth. ln our of)ln-
ion, morethan the nunrber of aP-
provals, i,t is the approval of

select high impact Products-
gGlurnetza, gNexium, gWelchol
and gRenvela/Reuagel-that
:inatl€r most for gr-owflr. W'e in-
cori:rorate the recont curren0y
movements, acquisitions bY
LuDin and the Prospect of new
launches into our financialPro^
jections. We lower ol.tl' earnrlgs
by? 96 forFY16E butl'aisebY21 o"o

forIIll?Il 0urFY1?FEPS is 18%
above consetrsus.

-set of: comPalies'to receivel'
generic approvals or receive aP"
provalsjustaJter the generlc ex-

ilusivity perio'tl, if 
'applicable

The approvals are anevetlmixof
fust-wave arid follow-on aP-
provals in thebasttlrree years as'
,shownonFig 1-'

Large fraction of oltl ANDAs
. implies approval momenturn
to sustain in thenearterm

Fig 2 shows the ANDA aP-

oroval timeline and we map it

ivilh the filing Periorl. So far

Irupin has received aPProvals for

106ANDAs. The companyhasno!

teceived aPProvals for arly AN-

DAfiled alterFYlS. OnlY twoAN-

DAs filed in FY13 have receiverl

approvals. Most of the approval s

receiveil in FYI6 were ftled in

FYll ard nY12. APProvils that

are cciming through now are

more thar tl'll'ee year old ftlings'

The avcragetime for aDpl'dvaI

has been rising for LuPin, as is

t]re case with the rest of'the)n'

drrstry The average time for.a}'
Droval for ANDAS approved m

i'Yto. ir oo nonths compared
with 51 months for approvals in :

FY15 With approximately 36
ANDAS which aremore tharl 50
monihs old, the momentum for

new apProvals islikelyto remain
highin tbenearterm.

Pipeunegramrlariw ' -
Outof the106ANDASPelldlllg

annroval as otr JulY 2015, we be-
lieve 61 ANDAS are in the Public
domain This is based on litiga-
tion records and voluntary dis'
closure bY tupin The 61 ANDAS
have anuualbrandsales of $40bn,
accordingt0orr estimates Thus'
we belidve that 46 ANDAS with

sales of $15bn al€ not in the Pub'
lic. <lomain. Therefoie, flre

Dipeline vi$ibjlity is high at57olo
in ferms of the number of AN-

DAs and ?39/o ih terms of brand
value of the Penating Pipeline'
'fhe pipeline Presents alot t4ore
visibility jnthe nearterm andwe

see a ban Patch aeain in FY18F
(Fig 2). New frlings ftoinT'Y168 i
onwardsareunlikqlY tohave anY
material'impact in FY18E given '

the timelihe for Proiluct aP-
provals; in out view. In general,
ive frnd that the value of. thb
pipeline is growing at 1Su%'
the FY19 portrolio is recording a
shonger gtolvth on the backdf d' "

u5 % growth Y'o-Yinl,yrlca.

A few proatucts holal the keyi
Glu-rnetza Presents an attrac'
tive oppoitrnritY
. A step-up in Product aP'

. Drovals is'a Positive. Witir the
high fteqo"o"Y of approvals,
th'erearepossibilities oi posiuve
slu'Biises, but such:upsictes afe
unpredictable and may not be
sustdinable; we believe. Thus; we
thinlt a few high-impact Prod-
ucts are keY for the revival of
Lupi11's trIS growth starting
4QFY16E These hclude Clumet-
za. Nexiim; Welchol and Ren'
vela /Renagelfor growth. Visib j]'

ity ot Glumetza's uPside is high
ai IPC has tentative allproval
and the recentPrice increase in
Glulnetza aalds tothe upside The
visibilitY on the approval timing
is limited on the rest given the
rcsulator'Y challenges that the

nror]uci Preients. Renvala/Re'
nagel andNexiumiemain FYl6F
prospects, but Welchol is now
'likely onlyinFY1TB in our vrel'r'r

AttemPt to rnove uP the value
chain

'I'he earnings momEnturl is

blrely to gaUrer Pace fl:om

4CtIfY16n We liil oul. TP (tuget

Dli{re to {2,149 (flonl 11,698)'-based 
on z3x (tuchanged) FYl?'

lBFavelageEPS of {93'4.

V.Ltuation: TP liftedio t2,149
'lhe stock currently il adcs at

26.:lr one-Yea-r forwartl DPS ol

{?il.il. We continue to assess the

fair valuation range to be 20-25x'

SigriJicant valuc-accr etive ac-

quisitiolrs anal visibility t0 sus'

tailr growth bY movitig uP tne

conrptexity levcls (inllalers and

birrsimi,lars) could justify ahigh-

er vzrLuation tnultiple llowevel

ctu rently we have ver:Y limited

visibility on the satne

.Pacc of aPProvals has in-

cleased.; oltl backlog being

clearetl
. Lupinls Pace of approvals has

p'icked uP in the recent Past' In

,Fig 1 we highliehi the tu'st wavc
'of 

ANDA approvals for Lupit)

sr:patately The firsi-wavc apl

,'prou"lt consist of Products itr

;[ich LuDjn is among lhe first

Lupin: Number of ANDA aPProvals Fiq 1

Revenue mix based 0n formulations Fis3'*[i,ffi r.-. :ffi E:.ffi ;6: pf :,tt"'Ft :i#
J'yo, Wq -1j, I; j t j

rr,/,; ::1-t t1,' i::, i; i

Eoralsol id i1-:oralMR l t l l ln i ' i iDerma ! lnhale/spray l :FTransdermal

Kiopthal ri" Liquid {d:others source:lMs,N0iruoedlimates

Aftel'the slowtlown inUS rev'

onues inFY14 andFY15, andPo-

tential single'digit growth in

trY16F, wc exPect a rervival iu

growth in FY17F tlue to the.spe'

ci.fic Droduct opportunltles

highlightcd above. Lupin has

recorded $8.?6 rn of geilel rcsaLes

per approved ANDA ill FY15'

which is ahead of Peers. Lupin's

strong erecution, in terms of

the tlmely approval and strong

customer service, has led t0

market sllare gains, suPP0rting

hjgher sales Per ANDA With a

siep'up in aPProvals and trot a

Dropurtionate rise rn l'evenlle,

ive expect sales Per ANDA to tle'

cline in FYI6E befol'e revi\ '1llg

bachinFYl?E
ln terms oI PLoduct comPlexi-

ty the gains for' Lupix havc becn

limited with gFortalnet being al'r

ericcptjoil. In Fig 3, we Pl esent

the sales sPlit based o$ Pl:oduci
formulations LPC's Portfolio is

largely oral solitls at the mo-

mellL, with little presence in otl)-

er formulation segrirents lilie

tlerm and injeciable$. Even fl1e

nineijne is lalgcly olalsolids Of

in. ol altnA. irr the Public rlo-

main, we believe that Sl ANDAs

a-fe ol'al soiids
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