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“crore) in an all-cash deal, -Th

- . closing conditions; -

' African distribution, partner €.

Lalatendu MlShI'a

4] strengthen its base in the U.
market; India’s second largest
pharmaceutical company Cipl

'Ltd, throughits UK.-based sub- .
sidiary Cipla EU, has entered in- . "'
agreements.. to

to - definitive
acqutre two U.S.-based. comp
nies ‘namely InvaGen Pharm
ceuticals Inc., dnd - Exela
Pharmaceuticals Inc. for $550
million (approximately Rs.3,657

transaction is suh_]el:t fo.certaini

This would be the s

0
Jandmark acquisition of Cipla i,
.its"80-year history. The first be- -

ing the acquisition of its' Sounth:

plaMedpro South AfficaLtd. in

deal estimated at 2roungl 8512 . This. acq'u'zsitz'on is aimed dt providing Cipla the scale in :

the U.S. generlcs market. through a wide ranging product
portfolio in Central Nervous System, Cardzo Vascular .
System,’ antzamfectzves, dzabetes as well as other value '

million in :jmd 2013.
This acquisition'is aimed.

.+ providing Clpia ‘the'scale in thé .
. U.S. generics market” through a

wide- ranging” product portiolio

in central nervous system, cardio
va.scular system, anti-infectives;

dlabetes as well as other value
added generics. .
“The combined revenue from

_these transactions is- over $200

million for the year ended Déx

2 cember 2014, and over $225 md' ]
lion B * “ty-of a high quality and reliable
“This - investmenit. is in " line!
swith our strategy to grow Cipla’s”
- share in the U.S. phartaceutjcal .
. market. We see InvaGen as a-

strong stratégic fit with a rele-

vant diverse portfolio as.wellas a:

strong market | and customer

-presence. With a local manufac--
‘turing facility, Cipla can further -

strerigthen. .its . presence "and
¢commitment to serve patients in
the country,” said Subhanu Saxe-
na, Managing Pirector and Glob-
al CEO, Cipla:

‘added generics

“We are dehghted with the im-
_mediate and_ substanfial réle-

‘yance this combination bringsto

Ciplain the U.S. Weare commit-
ted to an orderly transition proc-

ess with customers and InvaGen

to ensure the on-gomg continui~

supply o our customers and
their patients,” said Tim Crew,
CEQ, North America and Direc-
tor of Cipla USA Inc,

With the acquisition of Inva-
Gen, Cipla will have a large ca-
pacity manufacturmg base in
Hauppauge,
skilled U.S.-based R&D organisa-
tion. This makes Cipla’s first
such presence in the U.S.

This acquisition also provides
Cipla with about 40 approved

Abbreviated New Drug Applica-

, THIS INVESTMENT SN I.!NE
" WiTH OUR STRATEGY TO GROW

New. York and a ™

tions (ANDAs), 32 marketed

. products, and 30 pipeline prod-

ucts, which are’ expected to be
approved over the next’ four
years, They represent a bal-
anced, diversified and growing
portfoho targeting highly attrac-
tive, large and mche markets, Cl-\
pla said.

Besxdes InvaGen has ﬁled five,”

CIPLA'S SHARE I THE U.S..
PHARMACEUTICAL MARKET_

“SUBHANU SAXENA,
MD AND GLOBAL CEO
CIPLA

Mm\"?

msr

p

uagement team - ~

first-to-file prodicts which rep-
resent a market size of $8 billion
in revenue by 2018. Dns,age

forms include immediate te-
“lease, modified release and ex-

tended ‘release ' tablets
capsules, it added. ] :

InvaGen has three manufac.
turing units located in Long Is-

anCl_ .

“land, New York, with"a’ total

production capacity of 12 billion
tablets and capsules-per annum

- -and about 500 employees. This'

acquisition further provides Ci-~
plawith an.accéss to large whole- °

: salers/retallers in the U.S,, Cipla - .

said. .
“This is an excﬂ:mg opportuni- -
ty for InvaGen to j joih with Cipla,. -

~InvaGen brings an experienced

team and ‘good  manufacturing *
capablhtles to the partnership. -

" 'We are corifident that the combi- -

niation of InvaGen'and Cipla will -

'-'51gn1ﬁcantly enhance the prod-

uct portfoho ofﬁ‘rmg to U.S. pa-
tlents

. The. acquisition’ of Exelan
Pharmaceuticals provides Cipla

‘access to the government and-in-

stitutional market in the U.S. -
through Exelan's expertise, en- -
gagement and experlenced man-

in_ - the
busmess,

Sudhiakar Vldlyala, L
: .Presxdent and - CEQ, 'InvaGen
" Pharmaceitticals Inc. said.




